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UNITED STATESDISTRICT COURT
NORTHERN DISTRICT OF CALIFORNIA

MDL No. 2032

Inre: Chase Bank USA, N.A. “Check Case No. M:09-0v-02032-MMC.
Loan” Contract Litigation ase No. M:U9-Cv- -
g Case No. 3:09-cv-00348-MMC

MASTER CLASSACTION COMPLAINT

THISDOCUMENT APPLIESTO ALL Hon. Maxine M. Chesney

ACTIONS

Paintiffs on behalf of themselves and all others similarly situated, hereby submit the
following class action complaint® and upon persona knowledge as to their own acts and status,
and upon information and belief as to al other matters, allege as follows:

NATURE OF THE ACTION

1 Plaintiffs and hundreds of thousands of other consumers accepted Chase Bank’s

(“Chase") offer to transfer the balances on loans held by other lenders to their Chase credit card

! While this complaint appliesto al actions, it is intended as an amendment of the operative
complaint in the low-numbered case filed in this district, Michael E. Moore, et al. v. Chase Bank
USA, N.A., Case No. 3:09-cv-00348-MMC.
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accounts. In return, Chase consolidated the debt into a fixed, long term loan, the material terms
of which would apply until the balance is paid off or the customer defaulted.

2. Having obtained cardholders’ business with the offer of along term loan, and
having retained the consideration provided in exchange for that loan, Chase is now coercing
Plaintiffs and Class members out of those |oans by increasing the minimum monthly payment
from 2% of the loan balance to 5% of the loan balance. (By way of example, someone carrying a
$20,000 balance on along term fixed rate loan will see her required minimum monthly payment
increase from $400 to $1000.) Borrowers now faced with a payment that is 2.5 times the original
minimum monthly payment are forced to attempt to honor the new terms Chase unilaterally
imposed on them; agree to new, more onerous terms with Chase or another lender; or default and
thus trigger onerous default APRs and late fees. Chase also unilaterally imposed a $10 monthly
charge on, which it has apparently refunded in response to this litigation. In short, Chase is using
its superior position to breach its contracts and unlawfully deprive Plaintiffs and Class members
of their long term loans, the terms of which are more favorable to Plaintiffs than to Chase.

3. Plaintiffs bring this lawsuit against Chase on behalf of themselves and all other
similarly situated consumers, alleging claims for breach the loan agreements, breach of the
implied covenant of good faith and fair dealing, unconscionability, unjust enrichment, violations
of the various states' consumer protection laws, and violations of the Truth In Lending Act,
15U.S.C. § 1601 et. seq. (“TILA").

JURISDICTION AND VENUE

4, This Court has subject matter jurisdiction pursuant to 28 U.S.C. 88 1331 and
1640(e), and pursuant to 28 U.S.C. 1332(d), since there are at least 100 class membersin the
proposed class, the combined claims of proposed class members exceed $5,000,000 exclusive of
interest and costs, and there are numerous class members who are citizens of states other than
Chases's state of citizenship, which is Delaware.

5. This Court has personal jurisdiction over Chase because a substantial portion of
the wrongdoing alleged in this Complaint took place in California, Chase is authorized to do

business in California, Chase has sufficient minimum contacts with California, and/or Chase
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intentionally availsitself of marketsin California through the promotion, marketing and sale of
credit products and services in California, to render the exercise of jurisdiction by this Court
permissible under traditional notions of fair play and substantial justice.

6. Venueis proper in this District pursuant to the June 26, 2009 Transfer Order
entered by the United States Judicial Panel on Multidistrict Litigation ordering transfer to and
coordination in this District. In addition, venue is proper pursuant to 28 U.S.C. § 1391(a) because
at least one plaintiff resides here, because Chase has hundreds, if not thousands, of customersin
this District, because Chase receives substantial fees from consumers who hold accountsin
Californiaand in this District, and because a substantial part of the events or omissions giving rise
to the claims occurred in this District.

PARTIES
7. Plaintiff Michael Moore is over the age of 18 and aresident of the State of

Cdlifornia

8. Plaintiff Margaret Conley is over the age of 18 and aresident of the State of
Cdlifornia

0. Plaintiff Marc Zimit is over the age of 18 and aresident of the State of California.

10. Plaintiff Melanie King is over the age of 18 and aresident of the State of
Cdlifornia

11. Plaintiff Carole Lazinsky is over the age of 18 and aresident of the State of
llinois.

12. Plaintiff Richard Reinertson is over the age of 18 and aresident of the State of
M assachusetts.

13. Plaintiff JoAnn Candelariais over the age of 18 and aresident of the State of
Montana

14. Plaintiff David Greenberg is over the age of 18 and aresident of the State of New
Jersey.

-3- MASTER CLASS ACTION COMPLAINT
CASE NO. M:09-CV-02032 MMC




© 00 ~N o o b~ w N P

N NN NN NN NDN R P R R R R R R R
® N o R W N B O © N o UM W N B O

CaseM:09-cv-02032-MMC Document24  Filed07/26/09 Page4 of 35

15. Plaintiff Peter Norman is over the age of 18 and aresident of the State of North
Carolina.

16. Plaintiff Orly Williamsis over the age of 18 and aresident of the State of New
Mexico.

17. Plaintiff Jacob Kuramoto is over the age of 18 and aresident of the State of
Oregon.

18. Plaintiff Susan Francovig is over the age of 18 and aresident of the State of
Oregon.

19. Plaintiff Melissa Neumann is over the age of 18 and aresident of the State of
Washington.

20. Plaintiff Regina Smolensky is over the age of 18 and aresident of the State of
Wisconsin.

21. Plaintiff Brian Wilkinson is over the age of 18 and aresident of the State of New

York. Plaintiff Wilkinson is a Lieutenant in the United States military presently stationed in

Irag.

22. Defendant Chase Bank USA, N.A. isanational banking association,
headquartered in the State of Delaware. Chase is awholly-owned subsidiary of JP Morgan Chase
& Co. (“JPM™), aleading global financial services firm with assets of approximately $2.3 trillion.
Chase isthe legal entity for JPM's credit card business. Chase is one of the largest credit card
companiesin the United States, with millions of credit card customers throughout the United
States.

23.  Chaselssuance Trust is a Delaware statutory trust established on April 24, 2002
under the direction of Chase, as sponsor and depositor. See SEC Form 424B3, Prospectus dated
February 2, 2009, Chase Issuance Trust (“ Chase Issuance Trust Prospectus’), p. 25. The Trust

was previously known as Bank One Issuance Trust. Seeid.
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24.  Chase owns the credit card accounts relevant to this case and the Trust owns the
credit card receivables for those accounts. Seeid., pp. 25, 26, 30, 31. The credit card receivables
owned by the Trust are security for notesissued by the Trust to “CHASESseries’ investors. See
id. at title page and pp. 25, 26. Chase is also the administrator of and depositor to the Trust, as
well asthe servicer of the Trust credit card receivables. Seeld., pp. 28, 60. Chaseisthe sole
beneficiary of the Trust and generally directs the actions of the Trust. Seeid., p. 27. The Trust
freely admitsit “may be liable for certain violations of consumer protection laws that apply to the
related credit card receivables. A cardholder may be entitled to assert those violations by way of
set-off against his or her obligation to pay the amount of credit card receivablesowing.” Seeid.,
p. 142. Accordingly, both Chase and the Trust are necessary parties for Plaintiff and the Class to
obtain refunds, reversals, damages and or set-offs associated with the credit card accounts and
receivables owned by the Defendants.

GENERAL ALLEGATIONS

. OVERVIEW OF CHASE'SDEBT CONSOLIDATION PROGRAM

25. For years, Chase offered hundreds of thousands of customers the opportunity to
transfer the balances on loans held by other lenders, such as home equity loans, auto loans or
other credit card balances, to their Chase credit card accounts, where Chase would consolidate the
debt into a“fixed” loan with terms that would apply “until the balance is paid off,” unless the
customer breached the agreement by, among other things, making a late payment. In addition to
balance transfers, Chase offered to consolidate new debt through so-called credit card checks,
whereby a consumer could purchase large ticket items, such as home furnishings or afamily
vacation, under the same basic terms, namely, along term loan with terms fixed until the balance
ispad off.

26. A typica offer presented the customer with two options. On the one hand, the
customer could accept a 0% fixed rate for a specified period of time, such as one year. After that
time, the APR on the loan would increase. On the other hand, the customer could accept aloan
with ahigher APR, such as 3.99%, that isa*“fixed APR until the balanceispaidin full.” See

Exhibit A (examples of Chase's offers).
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27. In other words, Chase proposed two methods of debt management, one for the
short term, and one for the long term. Plaintiffs and the Class are the people who selected
Chase' slong term debt management offer.

28.  Thefixed APRs usually ranged from 1.99% to 5.99%, and the offers often
encouraged consumers to take advantage of the “ super-low credit” to “save by transferring
balances from higher-APR accounts,” “make home improvements,” “take avacation,” “cover
educational expenses,” or simply to “write acheck to yourself.” Seeid. Chase often urged
consumers that “these checks are ready to go,” and not to “miss out—qgreat rates like this don’t
come around every day.” 1d.

29.  Asconsideration for the long term, fixed rate loans, Chase typically charged a
transaction fee up to 3% of the balance transfer or check loan amount, or a specific dollar amount.

30. In marketing the loans to consumers, Chase positioned the long term, fixed rate
loans as competitive with other loans it considered similar to the long term, fixed rate loan it was
offering, such as unsecured personal loans, home equity loans, and new auto loans. To illustrate
the advantage of Chase’ s loan program, Chase used marketing materials that incorporated charts,

such as the one reproduced below:

Unsecured Home Equity New Auto
Chase Visa® Personal Loan L oan L oan
APR 1.99% or 5.99% | 14.46% APR 7.71% APR 6.91% APR
Collateral
Requir ed NO No No Yes
Instant Access YES No NoO NO

Seeid. Aspart of the comparison, Chase informed consumers that the unsecured personal |oan

APR was based on a 24-month payment term, the home equity loan APR a 60-month payment

term, and the auto loan a 48-month APR payment term. Seeid. Chase did not disclose that under

its interpretation of its offer, Chase had the option of reducing the time period of its loans by
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increasing the minimum monthly payment from 2% of the balance per month to 5% per month or
more, or make any other unilateral changes it seesfit.

31.  Atthetime Plaintiffs and others accepted Chase’s offer of “fixed” loans with terms
that would apply “until the balance is paid off,” its underlying loan agreements required that its
customers make minimum payments of 2% of the ending balance on the monthly statement.
Given their prior course of dealing with Chase and consistent with the industry standard,
Plaintiffs and Class members had a reasonabl e expectation as to the cost of the Chase loan over
thelife of that loan, which included a minimum monthly payment of 2% of the ending balance of
the monthly statement, versus the cost of the other loans Chase used as a comparison.

32. If aconsumer failed to make the minimum payment on time, or the payment was
not honored by the consumer’ s bank, Chase had the right to adjust the consumer’ s fixed APR and
apply a higher rate to the remaining loan balance. Nowhere in the solicitations presenting this
long term fixed rate loans did Chase indicate in any way that it would or could unilaterally
impose a monthly or annual fee service fee, or that the low interest rate or minimum monthly
payment could be increased for borrowers who are not in default. And, while the solicitations
aso refer cardholders to the “ Cardmember Agreement” for further details, they do not disclose,
clearly, conspicuously, or otherwise, that the long term fixed rate offer may be added to, changed,
or terminated at any time by Chase for any reason, including increasing or decreasing periodic
finance charges, other charges, fees, credit limits or minimum payment terms apart from instances
of defaullt.

33.  Chase marketed these loans to consumers based on the low, fixed APRs that would
remain in place until the balance was paid in full. Consumers, such as Plaintiffs and Class
members, attempting to organize and manage their debt obligations over the long term, accepted
Chase' s offer to consolidate their other higher APR debt, make large purchases, and reduce their
overall cost of credit.

Inasmuch as the pre-existing Cardmember Agreements did not address the specific subject matter
of the long term fixed rate loans set forth in the solicitations, when accepted the solicitations

naturally and reasonably amended the material terms of the underlying Cardmember Agreement,
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at least with respect to the balance transfers and cash advances cardhol ders accepted in response
to the solicitations.

34.  To Chase's Trust investors, Chase marketed the total expected yield of the
portfolio which was based on a very sophisticated model that included al of the pertinent data of
these consumers. From this data, the model predicted the amount of funds that would flow
through as interest, the number of accounts that would pay off early, the amount generated by the
interchange rate for further transactions on the accounts, the cost of funds, the capital
expenditures and, most importantly, the number of accounts that would make a late payment.
Consumers who make alate payment are charged as much as $39 each time they are late and,
more importantly, they lose their fixed APR, which increases to a default rate — generally 29.99%.

35.  Asthecredit market tightened, Chase, and ultimately the Trust, responded by
coercing Plaintiffs and Class membersinto foregoing the benefit of the long term loans that Chase
used to solicit their businessin the first place. Chase did this by imposing a $10 monthly charge
(which it has apparently reversed in response to thislitigation), and by increasing the minimum
monthly payment by 150%, an amount so large that it materially modified the terms of the fixed,
long term loan agreements.

36. Asimplemented by Chase, these |oans were nothing like the “unsecured personal
loans,” “home equity loans,” or “new auto loans’ that Chase used as examples in its solicitations.
None of those fixed term loans are subject to such undisclosed, unilateral increases in the monthly
payment amounts; nothing in Chase’ s marketing materials suggested that Chase could or would
increase the minimum monthly payments by 150%; and nothing reflected in Chase's course of
dealing with Plaintiffs and Class members before November 2008 suggested a minimum monthly
payment of anything other than the industry standard, that is, 2% of the ending balance of a
monthly billing statement.

37. To the extent Chase did not intend such a transaction specific amendment to the
Cardmember Agreements with regard to the solicitations, it has engaged in an unfair and

deceptive act or practice.
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38.  To the extent Chase retained the right to change material terms of the long term
fixed rate loans at any time for any reason, as it has represented to investors in CHASEseries
notes (Prospectus, Feb. 2, 2009, p. 34), it has aso engaged in an unfair and deceptive act or
practice, as the promotional offer made by Chase did not, in fact, fully, clearly, conspicuously and
in readily understood language reflect the actual commitment Chase was undertaking in the offer.
. THE NOVEMBER 2008 AND JUNE 2009 CHANGE IN TERMSNOTICES

39.  In November 2008, Chase sent “notices’ to hundreds of thousands of account
holders notifying them of the following changes, effective January 2009, to the terms of their

fixed loan agreements:

. A 150% increase of each account holder’ s minimum payment (i.e. the amount they
need to pay each month to not be in default)—from 2% to 5% of the ending
balance on their monthly statement.

o A new $10 monthly “Account Service Charge” applicable to each account holder’s
account.

40. In June 2009, Chase sent notices to additional account holders notifying them of

the following change to the terms of their fixed loan agreements:

. A 150% increase of each account holder’ s minimum payment (i.e. the amount they
need to pay each month to not be in default)—from 2% to 5% of the ending
balance on their monthly statement.

41.  The new terms from the November and June notices were not previously disclosed
to account holders.

42. Neither the November nor June notice provided any provision to reject or opt-out
of the changed account terms.

43.  InMarch 2009 and after these lawsuits had been filed, Chase sent a second notice
to cardholders advising that “[b]eginning April 1, 2009, we will no longer assess a $10 monthly
account service charge.” Chase also stated that it intended to “credit your account for any $10
monthly service charge(s) billed since January 1, 2009 along with any finance charges related” to
the $10 charges.
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1. THEIMPACT OF CHASE’'SCHANGE IN TERMS

44.  Theimpact of the minimum payment increaseis not trivial. Because of the nature
of the check loans and balance transfers, when Chase mailed the change in terms notices, many
class members had large account balances, some exceeding $60,000.

45.  Taking an example of aclass member with a $20,000 account balance, her
minimum monthly payment would increase from $400 to $1000 in the span of a month. Over the
first 12 months, taking into account principal reduction, her total payments would be $9,352.77
instead of $4,383.71—an increase of nearly $5,000.

46.  According to the 2007 U.S. Census Bureau, the average household income in the
United States was $55,000. The National Bureau of Economic Research has concluded that the
combined federal, state and local government average marginal tax rate for most workersis
approximately 40% of income. Under those averages, afamily making $55,000 has a net “take
home” of $33,000, or amonthly net “take home” of $2,750. If that person had a $20,000 loan
with Chase, prior to the change in terms, the loan would have occupied 14% of their monthly
budget. At the new minimum payment requirement it would occupy 36% of their monthly
budget.

47.  When account holders under the November notice complained about the changes
to their accounts, Chase typically presented them with certain options to avoid the changes,
including: (1) pay the account balancesin full immediately; or (2) agree to a new, higher, variable
APR of 7.99% while maintaining the 2% minimum monthly payment.

48.  When account holders under the June notice complained about the changes to the
accounts, Chase typically presented them with certain options to avoid the changes, including:

(1) pay the account balances in full immediately, or (2) enter Chase's “Balance Liquidation
Program” (“BLP’). Under the BLP, account holders maintain the 2% minimum payment, but
abandon the other terms of their loan and agree to a 60 month repayment term and a higher APR.

49. Both options demonstrate Defendants’ intent to deprive account holders of the
benefit of the loan agreement by coercing them into aloan with a higher interest rate that is more

profitable to Chase.
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50.  Plaintiffs and other members of the Class suffered and/or continue to suffer harm
in the form of arbitrary and/or unreasonable increases in minimum monthly payment
requirements, made in bad faith with the intent and effect of preventing Plaintiffs and account
holders from receiving the benefit of their bargains (i.e., afixed rate loan that allows them to
predict and manage their debt over the long term); unconscionable contract terms; and, in many if
not most cases, they are forced to pay Chase more than they bargained for. Chase and the Trust
have been substantially and unjustly enriched at the expense of Plaintiffs and Class members.

51. Moreover, the November Notice that added a $10 monthly “account service
charge” stated: “Important: Your APRswill not be impacted by these changes.” That assertion
was false and was made in violation of the Truth In Lending Act, 15 U.S.C. 1601 et seq.

52. None of the claimsfor relief asserted in this controversy are subject to arbitration
or any valid arbitration agreement or class action waiver. To the extent that Chase asserts such
claims are subject to an arbitration agreement or a class action waiver, Plaintiffs, on behalf of
themselves and the Class, seek declaratory relief in the form of afinding that such a purported
agreement is void and unenforceable as, among other things, against public policy and/or
unconscionable.

IV. THE PLAINTIFFS EXPERIENCES

53.  Plaintiff Mooreis, and at all relevant times was, a customer of Chase. Inor
around August of 2008, Chase offered, and Mr. Moore accepted, along term fixed rate loan, with
afixed annual rate of 2.99% until the balance isrepaid in full. The total principal amount of the
long term fixed rate |oan was approximately $22,500, for which Mr. Moore paid atransaction fee
of approximately $199.

54. Plaintiff Moore accepted Chase' s offer because it provided long-term certainty and
thus alowed him to budget his monthly expenses for years to come.

55. Mr. Moore has fully complied with his obligations under the long term fixed rate
loan, including making timely minimum monthly payments.

56.  Inor around November 2008, Chase informed Mr. Moore that the minimum

payment on his loans had jumped from approximately $450 to approximately $1,040 (from 2% of
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the balance to 5%) and that Chase had assessed a $10 monthly finance fee. When Mr. Moore
explained to Chase that he could not afford the increased minimum payment, Chase told him that
his minimum payments could be put back to 2% and the monthly service fee could be waived if
he (1) paid off hisloan balance in full; or (2) agreed to transfer his entire loan balance to a new
account with alimited duration interest rate of 7.99%, with Chase having the right to increase that
interest rate at the end of the limited duration. Finding the 7.99% interest rate unreasonable, Mr.
Moore paid the higher minimum monthly payments rather than accept a higher interest rate.

57. Plaintiff Conley is, and at all relevant times was, a customer of Chase. In the last
severa years, Chase offered, and Ms. Conley accepted, two long term fixed rate loans, with fixed
annual rates of 3.99% and 4.99% until the balance isrepaid in full. The total principal amount of
these long term fixed rate loans was approximately $20,000, for which Ms. Conley paid
transaction fees.

58. Plaintiff Conley accepted Chase's offer because it provided long-term certainty
and thus allowed her to budget her monthly expenses for years to come.

59. Ms. Conley has fully complied with her obligations under the long term fixed rate
loan, including making timely minimum monthly payments.

60. In or around January 2009, Ms. Conley discovered that the minimum payment on
her loans had jumped from approximately $353 to approximately $867 (from 2% of the balance
to 5%) and that Chase had assessed a $10 monthly finance fee. When Ms. Conley contacted
Chase and explained to Chase that she could not afford the increased minimum payment, Chase
told her that her minimum payments could be put back to 2% and the monthly service fee could
be waived if she accepted a higher interest rate of 7.99%. Finding the 7.99% interest rate
unreasonable, Ms. Conley decided to pay the higher minimum monthly payment. The higher
minimum payment has caused, and continues to cause, Ms. Conley great hardship. Among other
things, her savings have been eroded, she has been forced to defer maintenance on her home, and
she was not able to refinance her home as aresult of the higher monthly payment.

61. Plaintiff Zimetis, and at all relevant times was, a customer of Chase. In or around

2008, Chase offered, and Mr. Zimet accepted, along term fixed rate loan, with a fixed annual rate
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of 3.99% until the balanceisrepaid in full. Thetotal principal amount of the long term fixed rate
loan was approximately $60,000, for which Mr. Zimet paid a transaction fee.

62. Plaintiff Zimet accepted Chase’s offer because it provided long-term certainty and
thus alowed him to budget his monthly expenses for years to come.

63. Mr. Zimet has fully complied with his obligations under the long term fixed rate
loan, including making timely minimum monthly payments.

64. In June 2009, Chase informed Mr. Zimet that the minimum payment on his loan
had jumped from approximately $1,200 to approximately $3,000 (from 2% of the balance to
5%). When Mr. Zimet explained to Chase that he could not afford the increased minimum
payment, Chase told him that his minimum payments could be put back to 2% if he accepted a
higher interest rate of 6% as part of the Balance Liquidation Program, which Mr. Zimit had little
choice but to accept.

65. Plaintiff Kingis, and at all relevant times was, a customer of Chase. In or around
October 2005, Chase offered, and Ms. King accepted, multiple long term fixed rate loans, with
fixed annual rates of 2.99%, 3.99 % and 4.99% until the balanceisrepaid in full. The total
principal amount of the long term fixed rate |oans was approximately $29,000, for which Ms.
King paid atransaction fee of approximately $75 per transaction.

66. Plaintiff King accepted Chase’ s offer because it provided long-term certainty and
thus alowed her to budget her monthly expenses for years to come.

67. Ms. King has fully complied with her obligations under the long term fixed rate
loan, including making timely minimum monthly payments.

68. In June 2009, Chase informed Ms. King that the minimum payment on her loan
had jumped from approximately $589 to approximately $1442 (from 2% of the balance to 5%).
When Ms. King explained to Chase that she could not afford the increased minimum payment,
Chase told her that she would have to find away to meet the new minimum payments, or
aternatively, she could seek outside credit counseling. Finding the recommendation to use credit
counseling unreasonable, Ms. King is attempting to meet the increased monthly minimum

payment.
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69. Plaintiff Lazinsky is, and at all relevant times was, a customer of Chase. Inor
around 2006, Chase offered, and Ms. Lazinsky accepted, multiple long term fixed rate loans, with
fixed annual rates of 2.99 and 3.99% until the balance isrepaid in full. Thetotal principal amount
of the long term fixed rate loans was approximately $15,000, for which Ms. Lazinsky paid a
transaction fee.

70. Plaintiff Lazinsky accepted Chase's offer because it provided long-term certainty
and thus allowed her to budget her monthly expenses for years to come.

71. Ms. Lazinsky has fully complied with her obligations under the long term fixed
rate loan, including making timely minimum monthly payments.

72. In June 2009, Chase informed Ms. Lazinsky that the total minimum payment on
her loans had jumped from approximately $225 to approximately $562 (from 2% of the balance
to 5%). When Ms. Lazinsky explained to Chase that she could not afford the $562 minimum
payment, Chase told her that there were no options available to her other than to pay the increased
minimum payment.

73.  Plaintiff Reinertsonis, and at all relevant times was, a customer of Chase. In or
around 2008, Chase offered, and Mr. Reinertson accepted, along term fixed rate loan, with a
fixed annual rate of 3.99% until the balanceisrepaid in full. The total principal amount of the
long term fixed rate |oans was approximately $31,000, for which Mr. Reinertson paid a
transaction fee.

74. Plaintiff Reinertson accepted Chase's offer because it provided long-term certainty
and thus allowed him to budget his monthly expenses for years to come.

75. Mr. Reinertson has fully complied with his obligations under the long term fixed
rate loan, including making timely minimum monthly payments.

76. In June 2009, Chase informed Mr. Reinertson that the minimum payment on his
loan had jumped from approximately $500 to approximately $1250 (from 2% of the balance to
5%). When Mr. Reinertson explained to Chase that he could not afford the increased minimum

payment, Chase told him that he could attempt to transfer the balance to another lender, or
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aternatively, he could meet Chase’s new 5% minimum monthly payment. Mr. Reinertson is
attempting to make the increased monthly minimum payment.

77.  Plantiff Candelariais, and at all relevant times was, a customer of Chase. In or
around 2006, Chase offered, and Ms. Candelaria accepted, multiple long term fixed rate |oans,
with fixed annual rates averaging at 3.99% until the balanceisrepaid in full. The total principal
amount of the long term fixed rate |oans was approximately $22,000, for which Ms. Candelaria
paid transaction fees.

78. Plaintiff Candelaria accepted Chase’s offer because it provided long-term certainty
and thus allowed her to budget her monthly expenses for years to come.

79. Ms. Candelaria has fully complied with her obligations under the long term fixed
rate loan, including making timely minimum monthly payments.

80. In June 2009, Chase informed Ms. Candelaria that the minimum payment on her
loan had jumped from approximately $455 to approximately $1139 (from 2% of the balance to
5%). When Ms. Candelaria explained to Chase that she could not afford the increased minimum
payment, Chase told her that her minimum payments could be put back to 2% if she accepted a
higher interest rate of 6% as part of the Balance Liquidation Program. Given that she could not
afford the increased minimum monthly payment, Ms. Candelaria agreed to Chase’ s Balance
Liquidation Program at a higher interest rate.

81. Plaintiff Greenbergis, and at al relevant times was, a customer of Chase. In or
around 2006, Chase offered, and Mr. Greenberg accepted, multiple long term fixed rate loans,
with fixed annual rates of 3.99%, 4.99% and 5.99% until the balanceisrepaid in full. Thetotal
principal amount of the long term fixed rate |oans was approximately $80,000, for which Mr.
Greenberg paid a transaction fee of approximately $199 per transaction.

82. Plaintiff Greenberg accepted Chase' s offer because it provided long-term certainty
and thus allowed him to budget his monthly expenses for yearsto come.

83. Mr. Greenberg has fully complied with his obligations under the long term fixed

rate loan, including making timely minimum monthly payments.
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84. In June 2009, Chase informed Mr. Greenberg that the minimum payment on his
loan had jumped in total from approximately $1380 to approximately $3300 (from 2% of the
balance to 5%). When Mr. Greenberg explained to Chase that he could not afford the increased
minimum payment, Chase told him that his minimum payments could be put back to 2% if he
immediately paid off his balance and closed his account. Finding the recommendation to close
his account unreasonable, Mr. Greenberg used money from his retirement savings and 401(k)
account to pay the balance down to zero.

85.  Plaintiff Williamsis, and at all relevant times was, a customer of Chase. In or
around July 2005, Chase offered, and Ms. Williams accepted, along term fixed rate loan, with a
fixed annual rate of 2.99% until the balanceisrepaid in full. The total principal amount of the
long term fixed rate loan was approximately $37,500, for which Ms. Williams paid atransaction
fee of approximately $50.

86. Plaintiff accepted Chase’s offer because it provided long-term certainty and thus
allowed her to budget her monthly expenses for years to come.

87. Ms. Williams has fully complied with her obligations under the long term fixed
rate loan, including making timely minimum monthly payments.

88. In or around January 2009, Ms. Williams discovered that the minimum payment
on her loan had jumped from approximately $372 to approximately $915 (from 2% of the balance
to 5%) and that Chase had assessed a $10 monthly finance fee. When Ms. Williams contacted
Chase and attempted to opt out of the new terms, Chase told her that she could not unless she
accepted a higher interest rate of 7.99%, or alternatively, paid the loan balance in full. Ms.
Williams decided to pay the higher minimum monthly payments rather than accept a higher
interest rate.

89.  Plaintiff Normanis, and at all relevant times was, a customer of Chase. Since at
least August 2004, Chase offered, and Mr. Norman accepted, three long term fixed rate |oans,
with fixed annual rates of 3.99 % and 4.99% until the balanceisrepaidin full. Thetotal principal
amount of the long term fixed rate loans was approximately $19,500, for which Mr. Norman paid

transaction fees of approximately $75 and $35 for two of the transactions.
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90. Plaintiff Norman accepted Chase's offer because it provided long-term certainty
and thus allowed him to budget his monthly expenses for years to come.

91. Mr. Norman has fully complied with his obligations under the long term fixed rate
loan, including making timely minimum monthly payments.

92. In January 2009, Mr. Norman discovered that the minimum payment on hisloan
had jumped from approximately $178 to approximately $438 (from 2% of the balance to 5%) and
that Chase had assessed a $10 monthly finance fee. When Mr. Norman explained to Chase that he
could not afford the increased minimum payment, Chase told him that his minimum payments
could be put back to 2% and the monthly service fee could be waived if he accepted a higher
interest rate of 7.99% until 2011, with an interest rate of Chase’'s choosing after that period.
Finding the 7.99% interest rate unreasonable, Mr. Norman paid the higher minimum monthly
payments rather than accept a higher interest rate.

93.  Paintiff Kuramoto is, and at all relevant times was, a customer of Chase. Inor
around 2007, Chase offered, and Mr. Kuramoto accepted, multiple long term fixed rate loans,
with fixed annual rates of 2.99%, 3.99%, 4.99% and 5.99% until the balance isrepaid in full. The
total principal amount of the long term fixed rate |oans was approximately $44,654 for which Mr.
Kuramoto paid a transaction fee of approximately $199 per transaction.

94. Plaintiff Kuramoto accepted Chase's offer because it provided long-term certainty
and thus allowed him to budget his monthly expenses for yearsto come.

95. Mr. Kuramoto has fully complied with his obligations under the long term fixed
rate loan, including making timely minimum monthly payments.

96. In June 2009, Chase informed Mr. Kuramoto that the minimum payment on his
loan had jumped in total from approximately $894 to approximately $2235 (from 2% of the
balance to 5%). When Mr. Kuramoto explained to Chase that he could not afford the increased
minimum payment, Chase told him that he had three options: (1) pay off the balance entirely by
transferring the loan to another lender and closing the account; (2) close his current account and
participate in a*“willingness and ability” program where his account’ sinterest rate increases to

12% and the balance is paid off within five years; or (3) seek outside credit counseling. Finding
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these options unreasonable and unaffordable, Mr. Kuramoto is attempting to pay the higher
monthly minimum payment.

97. Plaintiff Francovigis, and at all relevant times was, a customer of Chase. In or
around 2008, Chase offered, and Ms. Francovig accepted, two long term fixed rate loans, with
fixed annual rates of 2.99% and 3.99% until the balanceisrepaid in full. Thetotal principal
amount of the long term fixed rate |loans was approximately $8,400 for which Ms. Francovig paid
two transaction fees of approximately $141 and $137.

98. Plaintiff Francovig accepted Chase' s offer because it provided long-term certainty
and thus allowed her to budget her monthly expenses for years to come.

99. Ms. Francovig has fully complied with her obligations under the long term fixed
rate loan, including making timely minimum monthly payments.

100. Inor around June 2009, Chase informed Ms. Francovig that the minimum payment
on her loans had jumped in total from approximately $140 to approximately $329 (from 2% of
the balance to 5%). When Ms. Francovig explained to Chase that she could not afford the
increased minimum payment, Chase told her that she had no options other than to pay the
increased minimum payment. With no other options provided by Chase, Ms. Francovig is
attempting to pay the higher monthly minimum payment.

101. Plaintiff Neumann s, and at all relevant times was, a customer of Chase. Inor
around March 2006, Chase offered, and Ms. Neumann accepted, along term fixed rate loan, with
afixed annual rate of 3.99% until the balance isrepaid in full. The total principal amount of the
long term fixed rate |oan was approximately $13,000, for which Ms. Neumann paid a transaction
fee.

102. Plaintiff Neumann accepted Chase's offer because it provided long-term certainty
and thus allowed her to budget her monthly expenses for years to come.

103. Ms. Neumann has fully complied with her obligations under the long term fixed
rate loan, including making timely minimum monthly payments.

104. Inor around 2009, Ms. Neumann discovered that the minimum payment on her

loan had jumped from 2% of the balance to 5% and that Chase had assessed a $10 monthly
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finance fee. Her minimum payment jumped from approximately $174 (2%) to $428 (5%) per
month. When Ms. Neumann explained to Chase that she could not afford the increased minimum
payment, Chase told her that her minimum payments could be put back to 2% and the monthly
service fee could be waived if she accepted a higher interest rate of 7.99%. Finding the 7.99%
interest rate unreasonable, Ms. Neumann paid the higher minimum monthly payments rather than
accept a higher interest rate.

105. Plaintiff Smolensky is, and at all relevant times was, a customer of Chase. Inor
around May 2005, Chase offered, and Ms. Smolensky accepted, two long term fixed rate |oans,
with fixed annual rates of 3.99% until the balanceisrepaid in full. The total principal amount of
the long term fixed rate loans was approximately $19,800, for which Ms. Smolensky paid a
transaction fee of approximately $65 per transaction.

106. Plaintiff Smolensky accepted Chase’s offer because it provided long-term certainty
and thus allowed her to budget her monthly expenses for years to come.

107. Ms. Smolensky has fully complied with her obligations under the long term fixed
rate loan, including making timely minimum monthly payments.

108.  Upon receiving her March 2009 Statement, Chase informed Ms. Smolensky that
the minimum payment on her loan had jumped from approximately $89 to approximately $220
(from 2% of the balance to 5%) and that Chase had assessed a $10 monthly finance fee. When
Ms. Smolensky explained to Chase that she could not afford the increased minimum payment,
Chase told her that her minimum payments could be put back to 2% and the monthly service fee
could be waived if she accepted a higher interest rate of 7.99% until 2011 with an interest rate of
Chase' s choosing after that period. Finding the 7.99% interest rate unreasonable, Ms. Smolensky
ultimately paid her balance in full by transferring her loan to another lender for afee rather than
accept a higher interest rate.

109. Plaintiff Wilkinson is, and at all relevant times was, a customer of Chase. Inor
around 2005, Chase offered, and Lt. Wilkinson accepted, two long term fixed rate loans, with

fixed annual rates of 4.99% and 5.99% until the balanceisrepaid in full. The total principal
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amount of the long term fixed rate |oans was approximately $34,900. Lt. Wilkinson paid a
transaction fee of approximately $75.

110. Plaintiff Wilkinson accepted Chase’s offer because it provided long-term certainty
and thus allowed him to budget his monthly expenses for years to come.

111.  Lt. Wilkinson has fully complied with his obligations under the long term fixed
rate loan, including making timely minimum monthly payments.

112.  Inor around June 2009, Chase informed Lt. Wilkinson that the minimum payment
on hisloan had jumped from approximately $448 to approximately $1120 (2% of the balance to
5%). When Lt. Wilkinson explained to Chase that he could not afford the increased minimum
payment, Chase suggested that he should attempt to renegotiate his loan or cancel the card.
Finding these options unreasonable, Lt. Wilkinson is attempting to pay the higher monthly
minimum payment.

CLASSALLEGATIONS

113. Plaintiffs bring this action pursuant to Federal Rule of Civil Procedure 23, on
behalf of themselves and others similarly situated (the “ Class”), initialy defined as:

All persons or entities in the United States who entered into aloan agreement with
Chase, whereby Chase promised afixed APR until the loan balance was paid in
full, but who have been charged, or notified by Chase that they will be required to
make monthly minimum payments of 5% of their outstanding loan balance.

Additionally, solely for the purpose of TILA and certain state consumer protection
statutes, the Class does not include business entities.

114. Thefollowing persons shall be excluded from the Class: (1) Defendants and their
subsidiaries and affiliates; (2) al persons who make atimely election to be excluded from the
proposed Class; (3) governmental entities; and (4) the judge(s) to whom this case is assigned and
any immediate family members thereof.

115. Paintiffsreserve the right to modify or amend the Class definition(s), as

appropriate.
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116. Certification of Plaintiffs’ claimsfor class-wide treatment is appropriate because
Plaintiffs can prove the elements of their claims on a class-wide basis using the same evidence as
would be used to prove those elements in individual actions alleging the same claims.

117. Numerosity Under Rule 23(a)(1). The members of the Class are so numerous that

individual joinder of all the membersisimpracticable. Plaintiffsare informed and believe that
there are, at least, thousands of Chase cardholders who have been damaged by Chase' s conduct,
as alleged herein. The precise number of class members and their addresses are unknown to
Plaintiffs; however, they are readily available from Chase' s records. Class members may be
notified of the pendency of this action by mail, supplemented (if deemed necessary or appropriate
by the Court) by published notice.

118. _Commonality and Predominance Under Rule 23(a)(2) and (b)(3). This action

involves common guestions of law and fact, which predominate over any questions affecting
individual class members, including, but not limited to, the following:

a. Whether Plaintiffs and Class members accepted Chase' s offer for, and paid
consideration for, long term fixed rate loans,

b. Whether Chase may unilaterally modify the terms of the long term fixed rate
loans,

c. Whether Chase breached its contract with Plaintiffs and members of the Class,

d. Whether Chase breached the covenant of good faith and fair dealing with
respect to Plaintiffs and members of the Class;

e.  Whether Chase violated the consumer protection statutes of the various states
by, among other things, engaging in unfair, deceptive, fraudulent or
unconscionable practices;

f. Whether Chase’' s mandatory arbitration provision, class action ban and choice
of law provisions are enforceable;

0. Whether Chase has been unjustly enriched as aresult of the conduct
complained of herein;

h. Whether, as alleged herein, Chase violated the Truth-in-Lending Act, 15
U.S.C. § 1601 et seq.;
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i.  Whether Class members are entitled to actual, statutory, or other forms of
damages, and other monetary relief and, if so, in what amount; and

j. Whether Class members are entitled to equitable relief, including but not
limited to injunctive relief and restitution.

119. Typicality Under Rule 23(a)(3). The named Plaintiffs’ claims are typical of the

claims of the Class because, among other things, Plaintiffs accepted Chase' s offer for, and paid
consideration for, long term fixed rate loans; and, notwithstanding that Plaintiffs at al times
honored the conditions of the long term fixed rate |loans, Chase increased the minimum monthly
payments.

120. Adequacy of Representation Under Rule 23(a)(4). Plaintiffs are adequate

representatives of the Class because their interests do not conflict with the interests of the Class
that they seek to represent; they have retained counsel competent and experienced in complex
class action litigation; and Plaintiffsintend to prosecute this action vigorously. The interests of
the Class will be fairly and adequately protected by Plaintiffs and their counsel.

121. _Superiority Under Rule 23(b)(3). A classaction is superior to all other available

means for the fair and efficient adjudication of this controversy, and no unusual difficulties are
likely to be encountered in the management of this class action. The damages or other financial
detriment suffered by individual Class members are relatively small compared to the burden and
expense that would be required to individually litigate their claims against Chase, so it would be
impracticable for the members of the Class to individually seek redress for Chase’ s wrongful
conduct. Even if the members of the Class could afford individual litigation, the court system
could not. Individualized litigation creates a potential for inconsistent or contradictory
judgments, and increases the delay and expense to all parties and the court system. By contrast,
the class action device presents far fewer management difficulties, and provides the benefits of
single adjudication, economy of scale, and comprehensive supervision by a single court.

122. Risk of Inconsistent Adjudication Under Rule 23(b)(1)(A). The prosecution of

separate actions by the individual members of the Class would create arisk of inconsistent or
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varying adjudication with respect to individual Class members, which would establish
incompatible standards of conduct for Chase.

123. Incompatible Standards of Conduct Under Rule 23(b)(1)(B). The prosecution

of separate actions by individual Class memberswould create arisk of adjudications that would,

as a practical matter, be dispositive of the interests of other Class members not parties to the

adjudications, or would substantially impair or impede their ability to protect their interests.
124. Declaratory and Injunctive Relief Under Rule 23(b)(2). Chase has acted or

refused to act on grounds generally applicable to the Class, thereby making appropriate final
injunctive relief with respect to the members of the Class asawhole.

125. Issue Certification Under Rule 23(c)(4). The claims of Class members are

comprised of common issues that are appropriate for certification under Rule 23(c)(4).

CLAIMSFORRELIEF

FIRST CLAIM FOR RELIEF

(Breach of Implied Covenant of Good Faith and Fair Dealing)

126. Plaintiffs, on behalf of themselves and the Class, re-allege and incorporate by
reference each and every allegation set forth in the preceding paragraphs as though alleged in full
herein.

127.  Under common law, a covenant of good faith and fair dealing isimplied into every
contract.

128. Chase offered Plaintiffs and the Class fixed, long term loans “ until [the] balanceis
paidinfull.” At the time the agreements were entered, the terms of the loans required that the
consumer make timely monthly minimum payments of 2% of the ending balance on their
monthly statement, and 2% was the industry standard.

129. If the consumer failed to make minimum monthly payments on time, Chase
retained the right to terminate the terms of the loan and apply a higher APR to the remaining loan

balance.
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130. In November 2008 and June 2009, Chase mailed notices to customers carrying
balances on such loans stating, in part, that Chase was unilaterally increasing the required
minimum monthly payment by 150%,—i.e., from 2% to 5%.

131. Chase'sactions are intended to force Plaintiffs and Class members to (a) accept
higher APR loans to maintain the 2% minimum payment requirement, (b) make a late payment
and trigger a penaty APR—qgenerally 29.99%—and late fees, and/or (c) pay off or transfer the
loans to other available credit sources, thus shortening the life of what Chase viewsis an
underperforming investment.

132. Chase'sactionsto unilateraly reset the terms of what it perceived as
underperforming loans violates the spirit of the agreements between Chase and Plaintiffs and the
Class. The increased minimum monthly payment benefits Chase and the investors of the
securitized loans to the detriment of class members. The amount of the increase was arbitrary
and/or unreasonable and is intended to prevent, and has had the effect of preventing, Plaintiffs
and the Class from receiving the benefits of the loan agreements.

133. Assuch, Chase's conduct, including offering long term fixed rate loans while
simultaneously retaining the right to unilaterally modify the material terms of those loans,
violated the covenant of good faith and fair dealing implied in the loan agreements.

134. Plaintiffs and members of the Class performed all of the significant duties required
by their loan agreements with Chase prior to Chase’s unilateral imposition of a changein terms.

135. The conditions required for Chase’s performance under the loan agreements had
occurred.

136. Asaresult of Defendants breach of the implied covenant of good faith and fair
dealing, Plaintiffs and the Class sustained damages in an amount to be determined by this Court,
including interest on all liquidated sums and reasonable attorneys' fees. Plaintiffs also seek
restitution and disgorgement of profits relating to the increased minimum payment and/or

declaratory relief as may be appropriate.
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SECOND CLAIM FOR RELIEF

(Unconscionability)

137. Plaintiffs, on behalf of themselves and the Class, re-allege and incorporate by
reference each and every allegation set forth in the preceding paragraphs as though alleged in full
herein.

138. Chase's conduct, including offering long term fixed rate loans while
simultaneously retaining the right to unilaterally modify the material terms of those loans, as
reflected in the provisions in the November and June notices that increase account holders
required minimum monthly payments by 150%, are unfair and unconscionable.

139. Paintiffs and the Class have no meaningful choice with respect to Chase's election
to change the minimum monthly payment term, and indeed Chase’ s notices did not provide
account holders an opportunity to opt-out of the change in terms. The changein termsisworse
than one presented on a“takeit or leaveit basis’ because the Plaintiff and the Class “took” the
loans before Chase imposed the oppressive change in terms, and now Plaintiffs and Class
members are confronted with lesser options, including avoiding the change by agreeing to pay
Chase a higher APR on their loan balance or immediately paying down the account in full.

140. Theincreased minimum payment requirement is unreasonably favorable to Chase
and unduly harsh with respect to Plaintiffs and the Class, and therefore substantively
unconscionable. For example, an account holder with a $20,000 balance will see her required
monthly payment increase from $400 to $1,000. Theincrease is designed to result in penalty
fees, default APRs, higher alternate offer APRs, and/or to force those account holders who are
able to pay the entire amount to do so instead of maintaining the favorable APR.

141. Tothe extent Chase has enforced these unconscionable provisionsin the
Cardmember Agreements, Plaintiffs and the Class sustained damages in an amount to be
determined by this Court, including interest on al liquidated sums and reasonable attorneys’ fees.
Plaintiffs also seek restitution and disgorgement of profits relating to the increased minimum

payment and/or declaratory relief as may be appropriate.
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THIRD CLAIM FOR RELIEF

(Declaratory Relief)

142. Plaintiffs, on behalf of themselves and the Class, re-allege and incorporate by
reference each and every allegation set forth in the preceding paragraphs as though alleged in full
herein.

143. A dispute exists between Plaintiffs and the Class and Chase over Chase' sincrease
of the minimum monthly payment term from 2% to 5%, its implementation of a $10 monthly
finance charge, and the corresponding impact on Class members APRs.

144. Plaintiffs contend that Chase was not entitled to increase the APRs on Plaintiffs
and Class members' loans absent a default, or increase the minimum monthly payment terms on
those loans from 2% to 5%, which Chase promised would remain fixed until the balance of the
loan was paid in full. To the extent Chase asserts the right to increase class member APRs absent
adefault, or increase their minimum monthly payments, Plaintiffs seek declaratory relief in the
form of afinding that Chase has no such rights.

145. Plaintiffs contend that Chase was not entitled to increase their required minimum
monthly payment by 150% in the manner described above. To the extent Chase asserts that it has
discretion under the Cardmember Agreement or otherwise to increase the required minimum
monthly payment, Plaintiffs seek declaratory relief in the form of afinding that Chase violated
the covenant of good faith and fair dealing implied in the agreements, and imposed an
unconscionable term in the loan agreements that is void and cannot be enforced.

146. Plaintiffs contend that they did not agree to arbitration or to waive their rights to
bring claims on behalf of aclass. To the extent Chase asserts that the claims of Plaintiffs and the
Class are subject to an arbitration agreement or a class action waiver, Plaintiffs seek declaratory
relief in the form of afinding that such a purported agreement is void and unenforceable as
against public policy and/or unconscionablein at least the following respects:

a To the extent Chase asserts that an arbitration agreement waives Plaintiffs
right to bring claims on behalf of the Class, such an arbitration agreement

is unconscionable and unenforceable.
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b. To the extent any such waiver of class claims existsin an arbitration
agreement, it removes the only practicable way for consumers to deter and
redress the wrongs alleged in this Complaint, thus making such an
arbitration agreement unconscionable and unenforceable.

C. To the extent Chase asserts an arbitration agreement that is a consumer
contract of adhesion presented to Plaintiffs and the Class in a take-it-or-
leave-it manner, and Chase maintains superior bargaining over Plaintiffs
and the Class, such an arbitration agreement is unconscionable and
unenforceable.

d. To the extent Chase asserts that its unilaterally imposed contractual terms
can invalidate Rule 23 of the Federal Rules of Civil Procedure, such an
agreement is unenforceable.

147. Plaintiffs seek declaratory relief from this court in the form of an order addressing
the conduct alleged herein.

FOURTH CLAIM FOR RELIEF
(Unjust Enrichment/Restitution)

148. Plaintiffs, on behalf of themselves and the Class, re-allege and incorporate by
reference each and every allegation set forth in the preceding paragraphs as though alleged in full
herein.

149. By itsdeceptive, misleading, bad faith and unlawful conduct alleged herein, Chase
unjustly received a benefit at the expense of Plaintiffs and Class members.

150. Itisunjust to allow Chase to retain the profits from its deceptive, misleading, bad
faith and unlawful conduct alleged herein without providing compensation to Plaintiffs and the
Class.

151. Chase acted with conscious disregard for the rights of Plaintiffs and the Class.

152. Plaintiffs and members of the Class are entitled to restitution of, disgorgement of,
and/or the imposition of a constructive trust upon, all profits, benefits, and other compensation

obtained by Chase from its deceptive, misleading, bad faith and unlawful conduct.
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FIFTH CLAIM FOR RELIEF
(Breach of Contract)

153. Plaintiffs, on behalf of themselves and the Class, re-allege and incorporate by
reference each and every allegation set forth in the preceding paragraphs as though alleged in full
herein.

154. Chase offered hundreds of thousands of customers the opportunity to originally
incur debt, or transfer the balances on loans held by other lenders, and Chase would consolidate
the debt into aloan with afixed APR that would apply “until the balance is paid off,” unless the
customer breached the agreement by, among other things, making a late payment.

155. At thetime Plaintiffs and Class members accepted Chase’s offer its underlying
loan agreements required that its customers make minimum payments of 2% of the ending
balance on the monthly statement.

156. Giventher prior course of dealing with Chase and the established industry
standard of a 2% minimum payment, Plaintiffs and Class members had a reasonabl e expectation
that the minimum payment would be 2% for the life of the loan, and a reasonable expectation as
to the cost of the Chase loan over the life of that loan, which included a minimum monthly
payment of 2% of the ending balance of the monthly statement. Chase was aware of these
reasonabl e expectations.

157. Plaintiffs and Class members had no reason to know that Chase was offering long
term fixed rate loans while simultaneously retaining the right to unilaterally modify the material
terms of those loans.

158. Plaintiffs and Class members gave consideration that was fair and reasonable, and
performed all conditions, covenants and promises required under their respective balance transfer
|loan agreements with Chase.

159. Asalleged herein, Chase breached its contractual promises by imposing monthly
finance charges that effectively increased the APR, and by increasing the minimum monthly

payments from 2% to 5%.
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160. By reason of Chase's breaches, Plaintiffs and Class members were or are subjected
to higher APRs, forced to pay more to Chase in connection with their loans than they bargained
for, and suffered damages in an amount to be proven at trial.

161. Chasedirectly benefited from, and is being unjustly enriched by, the contractual
breaches alleged herein.

162. Asaresult, Plaintiffs and the Class sustained damages in an amount to be

determined by this Court, including interest on al liquidated sums and reasonable attorneys' fees.

SIXTH CLAIM FOR RELIEF

(State Consumer Protection Statutes)

163. Plaintiffs, on behalf of themselves and the Class, re-allege and incorporate by
reference each and every allegation set forth in the preceding paragraphs as though alleged in full
herein.

164. Inthe event the Court determines that the Delaware choice of law provisionin
Chase' s cardholder agreements is unenforceabl e against non-residents, Plaintiffs allege that

Chase' s conduct, as set forth herein, violates the following consumer protection statutes:

k. Ala Code §8-19-1, et seq;

|.  AlaskaStat. § 45.50.471, et. seq.;

m. Ariz. Rev. Stat. 8 44-1522, et. seq.;

n. Ark. Code § 4-88-101, et. seq.;

0. Ca.Bus. & Prof. Code 8 17200, et. seq.;

p. Colo. Rev. Stat. § 6-1-105, et. seq.;

g. Conn. Gen. Stat. 8§ 42-110a, €et. seq.;

r. 6Del. Code 88 2511, et. seq. and 2531, et seq.;
s. D.C. Code § 28-3901, et. seq.;

t. Fla Stat. § 501.201, et. seq;;
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u. Ga Stat. 8810-1-372, et. seg., 10-1-392 and 10-1-420;
v. Haw. Rev. Stat. 8§ 480-1, et. seq,;

w. ldaho Code § 48-601, et. seq.;

X. 815ILCS§505/1, et. seq.;

y. Ind. Code Ann. § 24-5-0.5-1, et. seq;

z. lowaCode § 714.16, €t. seq.;

aa. Kan. Stat. 8§ 50-623, et. seq.;

bb. Ky. Rev. Stat. § 367.170, et. seq.;

cc. La Rev. Stat. § 51:1401, et. seq.;

dd. 5 Me. Rev. Stat. § 205A, et. seq;

ee. Md. Com. Law Code 8§ 13-101, et. seq.;

ff. Mass. Gen. L. Ch. 93A, et. seq,;

0g. Mich. Comp. Laws Ann. 8 445.901, et. seq.;

hh. Minn. Stat. 88 325D.43, et seq., 325F.67, et seq.; and 325F.68 et seq:;
ii. Miss. Code Ann. § 75-24-1, et. seq.;

Jj- Vernon's Ann. Missouri Stat. 8 407.010, et. seq.;

kk. Mont. Code Ann. § 30-14-101, et. seq.;

[I. Neb. Rev. Stat. § 59-1601, et. seq.;

mm. Nev. Rev. Stat. Ann. § 598.0903, et. seq;

nn. N.H. Rev. Stat. 8 358-A:1, et. seq.;

00. N.J. Rev. Stat. § 56:8-1, et. seq.;

pp. N.M. Stat. § 57-12-1, et. seq.;

gg- N.Y. Gen. Bus. Law 88 349 et. seg. and 350-€, et seq.;

rr. N.C. Gen. Stat. 8 75-1.1, et. seq.;
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ss. N.D. Cent. CODE 88§ 51-12-01, t. seq., and 51-15-01, et seq.;

tt. Ohio Rev. Stat. § 1345.01, et. seq.;

uu. Okla. Stat. 15 § 751, et. seq.;

vv. Or. Rev. Stat. § 646.605, et. seq.;

WW.

73 Pa. Stat. § 201-1, et. seq.;

xx. R.l. Gen. Laws. § 6-13.1-1, et. seq.;

yy. S.C. Code Laws 8 39-5-10, et. seq.;

zz. S.D. Codified Laws § 37-24-1, et. seq.;

aaa.

bbb.

CCC.

ddd.

eee.

Tenn. Code § 47-18-101, et. seq;

Tex. Bus. & Com. Code § 17.41, et. seq.;
Utah Code. § 13-11-1, et. seq.;

9 Vt. § 2451, et. seq.;

Va Code § 59.1-196, €t. seq.;

fff. Wash. Rev. Code. § 19.86.010, et. seq.;

9gg.
hhh.

West Virginia Code 8 46A-6-101, et. seq.;

Wis. Stat. §100.20, et. seq.; and

iii. Wyo. Stat. § 40-12-101, et. seq.

165. Asaresult of Chase'sviolations of the foregoing state consumer protection

statutes, Plaintiffs and Class members are entitled to compensatory damages, double damages,

treble damages, statutory damages, punitive or exemplary damages, restitution, and/or injunctive

relief.
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SEVENTH CLAIM FOR RELIEF

(Truth In Lending Act, 15 U.S.C. § 1601 €t. seq.)

166. Plaintiffs, on behalf of themselves and the Class, re-allege and incorporate by
reference each and every allegation set forth in the preceding paragraphs as though alleged in full
herein.

167. Pursuantto TILA (15 U.S.C. § 1601 et seq.) and the regulations promul gated
thereunder, Defendants were required to make certain “Initial Disclosures’ in connection with
Class member’ s check loans(s), setting forth, among other things, “the circumstances under which
afinance charge will be imposed and an explanation of how it will be determined.” 12 C.F.R.

§ 226.6.

168. Beginning in approximately November 2008, Chase stated in its notice of change
of terms that in January 2009, Defendants would begin assessing a $10 monthly finance charge in
connection with each Class member’s account. This charge constitutes a “finance charge” under
TILA, such that Defendants were required to disclose and explain it as part of its“Initial
Disclosures’ made in connection with the original promotional solicitation. 15 U.S.C. § 1605(a),
12 C.F.R. § 226.6.

169. Chasefailed to disclose the $10 monthly finance charge, or explain how it would
be determined, inits Initial Disclosures, in violation of TILA.

170. Chase'schange in terms notice falsely states that, “ Y our APRs will not be
impacted by these changes.” Additionally, Chase’s periodic statements misstate the APR
applicable to the purchase amount and to the promotional amount by attributing 100% of the $10
monthly finance charge solely to APR applicable to purchases, without regard to whether there
were purchases made on the account or not.

171. Asaresult of Chase'sviolations of TILA, Plaintiffs and Class members have been
harmed and are entitled to injunctive relief and to recover actual damages, statutory damages and

attorneys’ fees, pursuant to 15 U.S.C. § 1640.
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PRAYER FOR RELIEF

Plaintiffs, on behalf of themselves and the Class, request that the Court order relief and
enter judgment against Chase as follows:

1 An order certifying the proposed Class and appointing Plaintiffs and counsel
comprising Plaintiffs’ Executive Committee to represent the Class;

2. An order that Chase be permanently enjoined from itsimproper and unlawful
conduct and practices alleged herein;

3. A judgment awarding Plaintiffs and members of the Class actual damagesin an
amount according to proof for Chase’s breaches of the loan agreements, and for al other of
Chase' s conduct alleged under all causes of action herein entitling Plaintiffs and members of the
Classto actual damages,

4, A judgment awarding Plaintiffs and members of the Class restitution, including,
without limitation, disgorgement of all profits and unjust enrichment obtained by Chase asa
result of its unlawful, unfair, and fraudulent business practices and conduct alleged herein;

5. A judgment awarding Plaintiffs and members of the Class statutory damages under
TILA;

6. A judgment awarding Plaintiffs and members of the Class exemplary damages for
Chase' s knowing, willful, and intentional conduct, as alleged herein;

7. Declaratory relief that any purported arbitration agreement between the Plaintiff
and the Class and Chase is void and unenforceable.

8. Prgjudgment and post-judgment interest;

0. Attorneys' fees, expenses, and the costs of this action; and

10.  All other and further relief as the Court deems necessary, just and proper.
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JURY DEMAND

Pursuant to Federal Rule of Civil Procedure 38(b), Plaintiffs demand atrial by jury for all

issues so triable under the law.

Dated: July 24, 2009

By: _ /g Elizabeth J. Cabraser
Elizabeth J. Cabraser

Barry R. Himmelstein

Michael W. Sobol

Roger N. Heller

LIEFF, CABRASER, HEIMANN & BERNSTEIN, LLP
275 Battery Street, 30th Floor

San Francisco, CA 94111-3336

Telephone:  (415) 956-1000

Facsimile:  (415) 956-1008

James C. Sturdevant

Monique Oliver

Whitney Huston

THE STURDEVANT LAW FIRM, P.C.
354 Pine Street, Fourth Floor

San Francisco, CA 94104

Telephone: (415) 477-2410

Facsimile: (415) 477-2420

Oren S. Giskan

Catherine E. Anderson

Jason L. Solotaroff

GISKAN SOLOTAROFF ANDERSON & STEWART
LLP

11 Broadway, Suite 10004

Telephone: (215) 847-8315

Facsimile: 964-9645

Robert S. Green

CharlesD. Marshall

GREEN WELLING P.C.
595 Market Street, Suite 2750
San Francisco, CA 94105
Telephone: (415) 477-6700
Facsimile: (415) 477-6710
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Eric H. Gibbs

Dylan Hughes

Geoffrey A. Munroe

GIRARD GIBBSLLP

601 California Street, 14th Floor
San Francisco, CA 94108
Telephone: (415) 981-4800
Facsimile: (415) 981-4846

Jeff Westerman

Sabrina S. Kim

Andrew J. Sokolowski

MILBERG LLP

One California Plaza

300 South Grand Avenue, Suite 3900
Los Angeles, CA 90071

Telephone: (213) 617-1200
Facsmile: (213) 617-1975

Plaintiffs Executive Committee
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P.S. Take. advantage of this fast and simpie opportun

todayl For your convenience'you can take advantage
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It Couldn't Be Easier to Use these Checks, |

1. Use them just like regular checks, Simply choose your APR, then write checks to
‘retailers, contractors, car dealers, or. anyane else who accepts checks. If you deposit a
check into your own bank account, please make sure your-bank has made the funds
available to you before accessing them, ’ ' ,

You may write checks In any amount up. to your avallable credit, Make sure you also have P

enough credit available for any related transaction fees,

Look for the transactions on Yyour statement, After you use a check, you'll see a
payment for-that amount on your next statement, Please note that usinig checks reduces
your available credit and that balance transfers from any existing accounts with us or any
of our related banks will not be accepted. o : ' -

3. Say goodbye to collateral and waiting for loan approval,
Access your money — and your choice of terms - right now.

| # Right to Declina: Undsr certain circumistances {for example, if your account is past dus or over limit, or if we
| - Agreement), we may decling to process your transaction, in which case you will be notified,

| # Offer End Dato: To take advantage of an inroduetory er promotional rate for any promotional perfod-stated In

- e e e meTRA .

" ¢ Other Items: Any special benefis of thia offer apply to transactions from this offer ony, if you pey any disputed

¥ IMPORTANT INFORMATION (continued):
reasonably believa that you will ba unable or unwilling to repay the balence or as.dsscribed in your Cardmember

4 Payment Altocation: We may aliocate payments to balahces with low APRs {including balances with introductory
and promotional APRs} befure applying payments to higher APR balances. This means that any promotiohgl
* perlog digclosed to you may be shorter based on vour payment amounts and APRS on other balances, -

. this offer (if applicable), the transactions from this offer must post to your.account by the-posting date disclosed .
in this offer and your account must not be in defautt. Transactions that post after the posting date or if your
account-is n default will be charged the applicable non-promotional terms (for exampie, APR and transaction fes)
stated In your Cardmember Agresment or any subsequent change in terms, or will be declined. The APR on ad
other transactions and balances on your. eccount wil ramein at the applicable rate i accordancs with your
_CardmemberAgraemgnt,' B A L. .

+ Defautt: Any introductory, pmmutloﬁal,. onsﬁndaMAPRs are contingart on your complying with the terms of your

-~ account, For example, if your paymeit to us is riot received by.the date and time your payment is due: If your
account.is overfimit; or it a payment 1o us is not honored by your bank, the Intraductory, promotional, or standarg
APR offers ma end and the APRs-or alf batances and new transactions on your accotmt wil adjust to the
applicable rate and bacome sffective as of the first day of tha billing cycle In which the default cocuss,

 Grave Perlod: A grace perlod will not apply to transactions from this offer. -

+ Cardmember Agreement: For further detalls about tgrms or conditions on your account."plsa'se refer 1o your
Cardmember Agreement. . T

amounts'you may loss your fight to dispute them. This offer s not valid if youir account has been convertsd fo.

- any ether product typs, such as to or from a “co brand” or other *rewards” account, f applicabls, only checks
that we Issue for your account are valid. Checks from this offer depasited Into your bank account at any bank
{including.any of our banks) may be subjact to a delay In the avaliabifity of those fumds. Chiecks used to access
your ageount must bg presented to us in paper form, If a check s presented to us slactronically, We may not be

able to accapt It dus.to certain check processing rules Wwe must adhere to, Other offers may superseds this offer. -
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. Write a check now. Pay it off later.,, e
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. Wouldn't jt:be nice if you mu!d write a check now and pay it off later-—just
liKe @ credit card? Because of the good credit on your Chase Visa® account

ending in now you can; We've attached thecks you can'write out for

any amount up to the unused. portion of your available credit. ’

Use the orange -checks { ) get a low promotional
0% fixed APR until your 04/2009 statement opening date.t

Or use the biue checks i 1 get @ low promotional
3.99% fixed APR untll the balance Is paid off." It's like giving yourself a
fixed-rate loan with: no applmtkm and no wantmgaround forapprovals.

“You can use these checks to trnnsfer balancu from other high mterest rate
* cards. Orwaite a check to yourselfand depasit it Trto your checking
"-account. Just Mmake sure you have enough avallable aedit for the
transactlon(s) Interest. and any. re(aced feesm

.: .- ‘_..-v..-

Now. whatever gmt opportunitles come yo:r way, you‘ll have the funds to. -
take advantage . .

SINCerer

AZzzuez_

Deb Walden .
" Exdieutive Vice, President, Customar Experlence

PS. Huny,yowdaed:smustposttoyouraccountby11l30/2008tog&
these low promotional rates, So use the endlosed checks, goto.

www.chase.com/balancetransfer or call 1-800-945-2014.

Take a vacation _
Make. home renovations
Cover educational expenses
| Purchase home fumishings
“Transfer ‘high rate balances
Do whatevef you choose

- USETHESE CHECKS TO

B TIMPORTANT INFORMATION: Sae.reverse slde for addfionat important Information.
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" "IMPORTANT INFORMATION {continued); -

* How your payments ars applied. -
Payments are first applied to batances with
low APRs (such as promotional), then to
higher APR balances, which may.shortsn the
premotional period. +

* * Promotional APR explration
If the balance s not pald off by the.end of

the promotional period, the unpald balance then.

Is chargedthe standard or default APR
that applies. .

» Roasons for automatic APR changes .

- -Making late payments, being over limit on your
account or making a payment to us that Is not
honored by your bank ends the promotional

 rate, Balances then are charged the defauli APR

" per your Cardmembsr Agresment;

’ _* Dopasiing a check

It you deposit a check into your bank account, -
~ please make sure your bank has made the funds

avallable'to you before accessing the funds.

« Check your-available credit :
- "You may write the checks in any amount, up
ta thé unused portion of your available cregit,
, Simply make sure you have enough credit.
+ avallable for the transaction(s), Intersst, and"
any related fees. .

.+ «Roasons we can dacline a promotional chack

1. Account Is past due, over limk, or in defat,

« Product type change - : "
Offer fs no longer valid If your accotint lias been . .

- or w believe you are uiabls to pay.’

* 2, Check posts after void date disclosed. -
-3, Check Is payable to Chass, Bank Grie
or First USA or one of our related banks or

companies,

Converted to any other product type.
* Additfonal offer details

H your credit fine (credlt access inefrevotving .- °

credit ine for Visa Signature/World MasterGard
accaunts) or cash access ling, which may appear
within, Is lowered for any reason stnice the time
your account was sslectad for this offer, it could
affect the avallable credit'on your account ang
your abillty to take advantage of this offer, Only
the checks that we issue you are valid,.Checks-

that access your acoount must ba prasented to us ]

In paper form, as we may not acoept electroni
checks, You may lose your right to dispute any

disputad amounts that you pay. Oter ofiers may.

superseds this offer, In these disclosures, “we,"
“our,” or “us® means Chase Bank USA, National
Assoglation, Please refer to your Cardmember -
Agresment for further details, .~ -

* Grage period
A gracs period wifl not apply. Transactions.
begin to accrue ntersst the (date thiat the
transaction posts, T '

When calllng o transfer a-balance: in order to protect your privacy and
N -, expedite balance transfers made over the phons, we ask you to call from
Remember -the telephone number assoclaled with your agcount. Have your credit
LT card and account number Kandy, and bs prepared to give us your full
. - name, address, dnd amounit for each transfer: :

s
- .



. +Mustpostby

. '. 15 paid otf

vttty
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Use these checks however you want.

Promotional B

fixed APR |

. foralimited

. time

11/30/2008. |
" Check vold after
‘03/31/2009.

fixed APR i

“. foralimited | .
,gim_e. o

-Mustpoitby . E
T 1/30/2008, - .
Check void after .

*" Memo

CHASEO Pyt Toug.

Pay To Ths
.Order Of

Date "

Seven Thousénd and 00/100

». CHASE o mhnk&rd Services, Inc.
Delawae. OH 43015,

Signatore i

e O

Chase BankCard Sarvices, II'K.

Delaware, OH 43&15

name, address, and amount for each transfer.

Signature

i DR

5 ..

. 033VZ009. - |
A

i APR.

untitthedalance | ©

- 1Y30/2008...

: Qxed(vu(daﬂ&t e
§ 0313112009 :

- .Pl;onlbét,i:;nal |
3:.99%

 fixed APR -
'untrl the balance 3

)s pald off

-.Musc.péaby'
“11/32008. .
QIK*WMBR&I’ :

: 63/3 42009,
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CHASE 2 erte a check now. Pay |t off later.

PR T T S

Here's how it works:

bl B

Choose the low APR _
that's right for you.

YAy
O Yy fixed APR

uatl your 09/2008
statement opening datc.f

o ,. "llulu|'nll"hﬂll]l”t't"uullll\'l;‘ll:l‘loll!l;'lll

e g e o

S A . "~ OR .
Dear . B - 4 i
. . B ] 9 % : v
Wouldn't it be nice if you-could write a check now and pay it off ) oul Y B

later—just like a credit card? Because of the good eredit on your

Chase Visa® account ending In - flow you can, We' ‘ve attached - . fixed APR ‘ ) ,
checks you can write out for any amount up to the unused portion ~ L . umil the baiance Is pald oft! :
of your available credit, :
Use the orange checks ! }to get alow promz:fional. . Access your 11
0% fixed APR untit your 09/2008 stgte@ent opening date, - | ¢redit line ,
Or use the blue checks ' to get a low promotional - . $ | b
3.99% fixed-APR until the balance is paid off. It's like giving Lpeo 45 1000' . 0

_ yourself a fixed-rate loan with noapplication and no wamng around : ; .
for approvals, .

_ You can use these checks to transfer balances from othe; high , o

iritérést rate cards, Ocrite a check to yourself ﬂm_d&%&m&qw e

) your checkmgaccount Just make sure you have enough available
credit for the balance transfer and any related transaction fees, -

Now, whatever great opportunities come your way, you‘ll have tbe
o - funds to take advantage. s

Slncerely, .
Deb Walden
.. Executive Vice: Presndent. Customer Expenence

ps. Humy, your checks must post to your account by 05/31/2008 to
get these low promotional rates, So use the enclosed chedks, goto
WWW. chase.comlbalancetransfe_r or call 1-800-945-2014,

we

,-Ttar\sacﬁonsmustpostbyoyﬂlzooetomewe towpronmm{mes
‘~Afeeof3%(mwmnssmthlBS)appUeswﬁtemmtofeammactbn.

* Intesest begins to accrue from the date the transaction posts.to your account,
-Tokeepyourpmmbnalmmsuteyoucbntpaylamgpovarlmtorhaveapaymsnmned.
+ Your payments will be appfied to lower APR batances before higher APR balances,
Tmmcuomthatpostafta'mevoﬂdateormadepayablgtoChaseornneofourre!a:edcompads
. witbededined, - .
Seemmesideforado'mn@hmpmamwom

[ ————y

1




el R

- HMPORTANT INFORMATION: (continued): -
) * How your payments are applisd
‘Payments are first applied to bafances with
low APRs (such as promotional), then to higher
APR balances, which nay shorten the
promotional period,’ -

* Promgtional APR expiration
If the balance is hot paid off by ife end of
the promotional period, the unpaid balance then
is charged the standard or defadit APR -
that-applies, ’ '

* Roasons for automalic APR changas
Making iate payments, being-over limit on your

“account or making a payment to-us that is not.

** honored by your bank ends-the promotional
rate. Balances then are charged the default APR
. peryour Cardmsmber Agreement, :

* Depositing a check -
" Wyou deposit a check inte your bank account,
please make sure your bark has made the funds
. -avallable to you before accessing the funds.

* Check your available credit -
. You.may write the checks in any amount, up
- 1o the.unused portion of your available cradit.
Simply make sure you have enough credit
" " available-for the chack and any related
_ transaction feas.’ T

. » Reasons we can decline a promotiana check .

"1. Account Is past due, over limit, or In defautt, -
or we belleve you are unable to pay. :

2. Check posts after vold date disclosed..

3. Checks made payabls to Chase, Bank One’
or First USA or one of our related banks or
companies. :

* Produet type change i .
. Offer Is no tonger vafid If your account has besi
- converted to any other produgt-type. - .

o Additional affer detalls .
Only the checlcs that wa issue you are valid,
Chacks that access your account must be
presented to us. In paper form, as we may not
accept electronic checks. You may'loss your right
to dispute any disputed amounts that you pay,

. Other offers may supersede this offer In these
disclosures, “we," *our,” or “us” means Chase -

Bank USA, National Assoclation, Please referto -
your cafdmembs;Agreemamforfunher details, * -

* Grage period - Co.
A graca period will ot apply. Transactions
begin to acorue interest the date that the-
transaction posts, . ‘

"

When calling to transfer a balance: In order to protect your privacy and
L o - - -expedite balance transfars made over the phone, we ask you to call from
'{ Remember the telephone number assoclated with your account. Have your credit
1. < " . card and accolnt number handy, and be prepared to give us your full
' name, address, and amount for each transfer. T

' CaseM:09-Cv-02032-MMC  Document24-1 Filed07/26/09 Pagell of 21
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Promotional,
0%
fixed APR

for up to
6 months when
this check
posts by
05/31/2008. .

Promotional
0%
fixed APR
forupto
6 months when
this check. .

" posts by '
05/31/2008,

cheik posts by -
0513112008,

i
'
1
’
’
'
.
’
'
'
'
]
]
.
)
Il
‘
]
Lt
v
1
‘
1
]
:
t
.
.
»
»
1
'
1
'
1

It’s your cho:ce :
Use these checks however you want

o Must o account by 05/31/2008 10 otional
anckpv%?d fory:l‘fwrpous :ﬁ ga your P«m AP&

Date

" e

¢
b
.
)
»
3
)
"
'
]
.
'
.
3
.
‘
‘
1
[
v
1
'
'
’
s
»
3
.
1
‘.
.
v
[
]
1
»
'
'
]
1
v
}
'
I
»
"
:
+
«
]
'
]
5
.
:
]
*
¢
'
]
'
‘
.
.
Il

anﬁmu-‘ hy op Absence of thesa fe Illu'-uum

FPayable Thvough:
[«

" Delaware,OH 43015

HN-E20-H308 . .
Memo . . . Signature

* Must post to your account 05/31/2008:to get your promational APR.
for all purpases aftey 09/30/2008,

MM';#‘. v. prtare Bia- Abjnce of s Iitires W 1AIGHS 3 cop.
P‘cyuu.mmgh-' ’ ‘ . B c.or
. : . e
oalawamon 805 o A ' _ : .
10k 120508 : . ’ -

Mermo._ . — -Signature

. i .
. B
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CHASE ©

- Writea check now. Pay it off later.

-

) .. )
Weballundaliellals bl il el ilisbsbadtld

. Desr )

-Wouldn't it be nice i you coutd write a check now and pay It off later —
just like & credit card? Because of the good credit on your United Visa®
account ending in now you can. We've attached checks you can write

“out for any amount up to the unused portion of your avaiteble credit.

Use check numbers to get e low promotional 0.99%
fixed APR until your 04/2009 statement opeping date! .

vOr'used'oeck numbers - .. to geta low promotional 5.99%
fixed APR unitit the balance Is paid off? It's like giving yourself a fixed-rate
loan with no application and no waiting around for spprovais,

"This offer Includes a fee of 3% of the amount of each transaction. This
transaction fee has a $5 minimum and np.maximum.

You can use these checks to transfer balances fram other high interest rate
cards. Or write a check to yourself and deposit it.into your d!eddng
account. Just inake sure you have envogh avallsble uedltfur the -~
u'ansactlon(s] interest, and any related fees.

Now, whatever  great opponmiﬂes come your way, you'll have the funds to
take adventage.

Sincerely,

AZ/U.(@,

" Deb Walden
Execttive Vice Prosident, Customer Experience

e RS, Hurry, your d\ecksrrmstposttoyouramomtby 1173072008 to gat
. these low promotionat rates. For your convenience you can take advantage.
of this offer by using the enclosed checks, visiting
"+ www.chase.com/balancetransfer, or calling the te!ephone number located
©.oon thebackofyourcrec“rt card.

Take a tropical vacation
Get a new computer
USE THESE CHECKS TO | Spruce up the kitchen
Make 2 down payment on a car
Buy a new couch
Do whatever you choose

Here's how it works:

Choose the low APR
that's right for you.

0.99%

fixed APR

until your 04/2009

' staternant opaning date’

5.99%

fixed APR

-§ untit the balance & paid aff

Access your credit -
access line

»e 313,500,

Transactions must post
to your account by
11/30/2008.

A fes of 3% (minimum §5,n0

maiirrein) spplies 10 the amount of

each transaction from this offer.

.Huwyouracﬁons
can affect your account:

To lmep your low promotionst APR
prease fmiske sure you don'ts

» Pay late

¢ Go avar Smit

 Have a retumed payment

Good to Know:

When calling to transfer a
balance; in orderta protect your
piivacy and expedite batanca transfers
made over the phone, we sk youto call
from the telephone runber associated
with your account. Have your stcoant
aumber handy, and be preparedtogive |
us your fullname, sddress, and amovnt
for wach travisher,

1IMPORTANT INFORMATION: Thomnllmaﬂlmldcmckol drafs wi constilte a charg uawlmmrcmmmummmmhﬂmm»

no maximum, appﬁesrowmm exch uuumnm olfer. Aoy APR 1or This ofler is

balunce rom Uhis otier remains sfter Uis Bmited duration APR expires,
[

"y ¥ ne o7 SAOF
ummm Hnlmalkssm».

. domlud

delani APR applm Tosuch hahnmw talermined by your Cardmenm bur
Traasactions from this oifer that post i ﬂwvo‘ddm

‘muotwmhhdbwlwnwmuswﬂbedecﬂnw.amum AT

* {Contiaued onseverse slﬁ)

10 the nk éficeation snd delau
1t wid ¥en ba b

cslndvdur

e d
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Use these checks to access your account
at a lower APR. It's easy!

1 Simply write the checks in any amount, up to the unused portionof
« your gvailable credit. Make sure you have enough credit avaitable for the
" transaction(s), interest, and any related fees.

Make the checks payable to the banks, credit card Issuers, or retallers you wish
o 1o pay. If you deposit a check into your bank account; plesse make syre your
bank has made the funds avallable to you before accessing the funds.

o orrelated banks. :

‘When you use one of these checks, the amount is reflected on your

3 Checks cannct be used to pay off balances-on credit cards issued by us
4. credit card statement, as with any purchase,

MPORTANT INFORMATION (continved):

¢ Right to Decline: Under certain circumstances (for example, if your sccount is past due or over Jimit, or if wa reasonably
believe-that you will be unable or unwilling to repay the galance or as described in your Cardmember Agresment), we
may decling to process your transaction, in which case you will be notified.

| ¢ Paymant Allacation: We may allacate payments  balances with low APRs (including balances with introduciory and
promational APAs) before applying payments to higher APR balances. This means that any promotional period disclosad
10 you may be shorter based on your payment amounts and APRs an other balances.

*| ¢ Offer End Date: To take advantege of 2n Intreductory or promotional rate for any promotional period stated in this offer
(if applicable), the transactions from this offer must post to your account by the posting date disclosed in this offer and
your accotiat must not be in default. Transactions that post after the posting date or if your account is in default will

be charged the epplicable non-prometional terms [for example, APR and trensaction fee) stated i your Cardmembar
Agreement or any subsequent change in terms, or will be declined. The APR on all other transactions and balances on -
your account will remain at the applicable rate in accordance with your Cardmamber Agresment.

4 Default; Any introductory, promotional, o standard APRs are contingent on your complying with the temms of your
accoynt, For axample, If your payment to us is not received by the date and time your nt is due;, if your account is
overlimit; or if 4 payment to us is not honored by your benk, the introductory, promotional, or standard APR offers may
end and the APRs on all balances and new transactions on your aceount will adjust to the appiicable rate and become
effective as of the first day of the billing cycle in which the dafault occurs.

¢ Grace Petiod: A grace pariod will not apply to transactions from this offer.

] ¢ Cardntember Agreement: For further details about terms or conditionson your account, please refer to your
Cardmember Agresment.

¢ Other ltems: If your credit Hins {credit access line/ravalving credit line for Visa Signature/World MasterCard accounts]
or cash access line, which may appear within, is lowered for any reason since the time your account was selected for

this offer, it coutd affuct the aveilable credit oa your account and your abllity to take edvantage of this offer, Ay spacial

benefits of this offer apply to trensactions from this offer only. If you pay any disputed amounts you may lose your right
to disputa them. This offer Is not valid If your account has been converted to any other product type, such as to o from
a "co brand” or other "rewands” account. If applicable, only checks that we issue foryour accaunt are valid. Checks
from this offer deposited inta'your bank acceunt at any bank [inclding any of our banks) may be subject w a delay in
the availabitily of those funds. Checks used 1o gceass your account must be presentad to us i paper form, if a check is
grasanted to us electronically, we may not be sbie to accept it due to certain check processing rules we must adhere to.
Other offers may supsrsede this offer.

]
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000
4%

1*and 2¢ check:
Fixed APR,
fora !imﬂed dmnou |

Fixed APR,
ontil balance
is poid in full

Use these Balonce Transfer checks to take
advantage of these super-low rates foduy.
® Save by transfening balonces from higherAPR accounts.
® Wiite a check o yoursaf,
© 6o o o welHdeserved vocafion.
© Make homs improvements.

These checks ave ready to go. You con wite them for any omound up fo
the wmsed portion of yout redit fie. Just make sure you have enowgh
availble creditforthe ronsoction(s), nferest, ond any reloted fess.

Don't miss out — greut rates like this don’t come around every day.

'anhpomdhmo«mbybm/wﬂdunnhda&@
*Sen “Tmporiont Infogpaion” sedion for mare detels.




*IMPORTANT INFORMATION: o

The tse of the ailached check(s) ar drai(s) wil cosstiute a charge agaiust your credél accounl.

Promollonal APH: When aTsk(u‘:’ﬂtlnzﬁlsl:lndlm.econt:!cheax:llt:‘v%uwillrweiveaprtmuﬁmal()'!.APRunti:tmtire:gdzwunmur {hat includes Seploraber 1,2008.

Wheen you use the third ywwmmcﬁwag:mmo!mmmmummewgotwrbiﬁm 1hat includes March 1, l.llmbam&omtmsoﬁtmm

affer #5 fimiled duration APR expises, t wil then be subject 1o the standard or defauR Al 10 3uch balances as delermined by your Cardmemnber Agreament.

ikier APRs: The APR on o ofher lransactions and balances on veus accoust will rerain i the applicable rele in accondance with your Cardmember Agreenwrl,

Trasactien Fee Finance Charges: The transaction fze wik be 3% of each check from this offer ($5 mmimun; $245 maxenur). .

Riylﬂlol)oeline:ltdmsmpanmﬂﬁsnﬂer,chwbthafposmerﬂuwﬂdaqutMmemmbbmwnmdwrmudbmlsoreommhswﬂm
Undr certain circumsiances {for example, f your acoount i past due of over limd. of if we razsoniably belisve that you will ke unable ar umwling to repay the baknce of

deciined, {
described in your Casdmenmber Agreement]), wo may dechine to r transaction, in wiich case you will be ol
4 M (gepav )’15 s mwﬂhmmwmm&n

CasTM:O9-cV-02032-MMC Document24-1 Filed07/26/09 Pagel7? of 21

Pagment Allo We may aio meats to b 085 Wilh mdpmmﬁoﬁhﬂskbrﬂewmmmmbﬁwm
e, i meas il aty pootonl eiddiscesad oo i be el o You Famer st S AEES o fom s ofe s pos
& 10 alan | | 8 HOF an 1§ 8l , 418 0nS
o ol be  debu. Trassact SEer e esing dat o your acconal s bt Ge R

Wrawoumbythe g date gisclosad in Hiis offer and your accomnt must not be ia mswtmsmalmsl :
be charged ihe applicable non-promotioral terms {for examiple, APR and ransaction fee) staled in your Cardmem r Agrsement oF any sehsequent change i ters, of wil be

decined. . .
Bolault: Any iniroductory, promationa), or standard APRs are contingent on your complying with the tenms of your account. For example, if your ent to b5 i ok feceived
" the date and fime your o mmbduqﬁyoumm‘swwmu;gﬁﬁmummm hmedbyym?rwbmk. the i]quog:%(Mstmdardmdkrs mg’
- end and the APRs o =1 balancas and new transactions on your account will adjust to the aplicable rale and become ffective 25 of Ammyo!meminwdaqwmw

fault occuls.

Grace Period; A grace period wil ao) 2pply lo transactions lrom this ffer. .

Other Hteams: ff your credil i {credk access ivekevaliing credi fne for Visa Signature/Worki MasterCasd accounts) of Gash access fin, which faay sppear wilin, is lowered for
. anyseason slace [he Fime your account was selected R oﬂer.nootddafkcuhemiaMemdﬂmmmmﬂwwwmmm_mmdtmolm.mm
banefils of this offer ap lo!mmcﬂons!rwlmlsoﬁmnly.lfyoupaywﬁspmdamwmsywm{lose right fo . This offer is nof valid if your account has
bean converled 1o any othsr product iypa, such as fo.or trom a "co brand™ of siher “rewards” account. I ._wlu?‘ thal we issu for your account afe valld, Checks
from this offsr ed into yoor ban mmammkwm any of our Banks) may be subject 102 deky Tn the avallabikty of those a(:hed&swedlom;w:
account must be presented 10 us in paper farm. If a check s pr 10 b electronically, we may not be able to accept it dee 1o ceriain check ruies we rnast adhere
0. Ofher offers may suparsede this offer, Cantmenber Agreement: For futher délails abold terms or conditions on yoer aceount, please o1 {0 yous Gardmember Agreement.
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CREDIT ACCESS LINE |PROMOT(ONAL APR|ACCOUNT ¥DING
"ooS1e0 - | ASTOWAS0.00% g

2 Il

"0 llIl!lllI'lI“'"ll Iv'!lll’il'Illlllll!lll!lllll""‘"’l .

4

‘ASpecial Offer for a Valued United Visa® Customer. =~ © .
Now 1o Take Advantage of these Promotional 0.00% and 3,99% Fixed APRs!

R T

Pﬁmotiohx_il;'
0.00%: ﬂX‘Gd
CTUAPR

1
A7

)

IR A
2t Cretnied
Wt

Take é&yantagé of
this limited-time |-

-7 VMPORTANT INFORMATION: A transactidn fee of 3% (miniiumi §5; maximune $199) of-the it
T e : mmnuﬁwhnﬁhbamy%&mmmmﬁgmmﬁhnw
subjeot 10 the payment alocatan krd default fermg Cescribed on the reverds site: I
. thenba subject o fhe standard or detatitAPR applicabls to such bakatcét as
" - Jowardsyour reward promzin, Traissctions from.this offer-Ahit pest After i void:
velpd banks or copdnles will be decBned. ln these disclosures, *we,® %o,
* {Continued on reverse side) - ) co

-

.
s o o e ]

N s

¥

EA
*mves ot S T

o e ss a - 3 . ooy,
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% Flll Them Out Just Like Any Check: . . e
o %" Maks the chocks payable to the banks, credit card issuers, or retallers you wish to pay. if you - -
deposit a check Into your bank account, please make sure your bank has made the funds
- avallable to you hefore acpessing the funds, . S . .
* You may write the checks in-any amount, up to the unused portion of your avallable credit: -
Simply make sure you have sngugh creditavallable for the check and any related trensaction fees.
2. Start Saving Money Today—Use Them Right Away, ' ..
* . * Mail your checks to-the other lenders, Just fiks you're making a paymant. .
c e Balmtmsfgrsfromawwdsﬂnaaccwntswlmﬁsorarwofwrre}am banks wil not be accepted.

It Couldnt Be Easior fo Use Yoiir Cliecks,

" 3, You'll See the Transactions on Your Stalement.
+ .+ Useof these checks will reduce your avalighis credit, - )
** After you Use a check to-transfer a balance, you will see a payment for the transferred amount
on the statements frem your othsr accounts. e ‘ : ..
" = Wa wlll not close your other accounts.for you; that's your cholce. -

i. . 4. Enjoy Your Savings. == = . y
" - = Organizing your finances is easy when you consolidats your bifts, . |

.+ By transferring outstanding balancés from higher-APR acoauirits, you'li save on interest when - . .
you pay back those batances. . .- . :

¥ IMPORTANT (NFORMATION (continued):

+ Right to Baclins: Under certain clrcumstances (for axample, i your account is past due or éver lkuik, or if-we'
reasonebly baliva that you will be-unable or unwilling to repay the balancs or as described In your .
-] - Cardmember Agreament), we may deciing to process your transaction, in which case you wil be notified.”

+ Payment Allecatiozi: We may allocate payrents to balances with fow APRs (including balances with
introductory and promotional APRs) before applylng payments to higher APR balances, This means that any
gar?gnoﬁnnal Pesiod disclosed to.you may be sherter basad on your payment amounts and APRs on other
ances. : L

+ Ofgr End Date: To take advantage of an Introductory or promotional rate for any promotional pariod stated In N
- this offorijlf applicable), the transactions from this offar must piost to your aceount by the posting date
disglosed In this offer and your account-must nat be In default, Transzctions that post after the posting date-
or if your acoount Is In default will be chargéd the applicable hon-proinoctional terms (For example, APR and
- ransaction fee) stated in your Cardmember Agresment or any subsequent.change In terms, or will be .
dectined. The APR on all other transactions and balances on Your actount will.remain at the appilcabts rate Jo
" accordancs with.your Cardmember Agreement.” -, - : T .
" #.Detault: Any-introductory, promiotional, or standard APRS are contirigent ori your complying with the termis-of
. Your account. For example, if your payment to us Is ot recelved by the date and time your payment is dus; if -
||  your dccount is ovarims; or if.a payment to us Is.not honored by your bank, the Introdpstory, promotional, or
. standard APR offers may-end apd the APRs on all balanées and naw transctions on your account wil adjust
fo the applicable rate and hecome-effective'as of the first day of the billing oyels in which the default acours,

+ Grace Pariod:.A'grace period-will not apply to fransactions from this offer: e .

* .1 # Cardmember Agreemant: For further detalls abaut terms or conditions on your account, pleass refer to your
- Cardmember Agresment.. . o : :

-| *Other Nems: Any special benefils of this-offer appiy fo transactions from this offer only. If you pay any ’
disputed amounta you-may lose‘your right to.dispute them. This offer Is-not valid if your account ties been - .
-|. converted to any other produst typs, such as to ot from a "6 brand” or othier “rewards” account.

" epplicable, only checks that we issus for your acoount are valid, Chacks from this offer deposited into your. |
bank account at amy bank (including any bf our banks) may b subject to 2 defay In the avaliabiity 6f thosa
funds, Chocks used to aceass your account must be préssated to usin papey form. If a check is presentad to
‘Us slsctronically, we may not-be able to accapt It due tu certaln check procassing ruies we must adhere to.
Other ofiers nmay supersed this offer. . ) . .

el

+ Must post to your acciunt by 0272012008 ty promotions)
Am.@kwhwpguqmom T

Delawarg, OH4S025.  *- -
e ’

. Memo
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UNITED STATES DISTRICT COURT
NORTHERN DISTRICT OF CALIFORNIA

IN RE: CHASE BANK USA, N.A. “CHECK MDL No. 2032
LOAN” CONTRACT LITIGATION
Case No. M:09-cv-02032-MMC

THIS DOCUMENT RELATES TO:

PROOF OF SERVICE
ALL CASES.

I, Adelina Acuiia, declare:

I'am a citizen of the United States and employed in San Francisco County, California. I
am over the age of eighteen years and not a party to the above-entitled action. My business
address is Embarcadero Center West, 275 Battery Street, 30th Floor, San Francisco, California
94111-3339. On July 27, 2009, I deposited with the U.S. Postal Service a true and correct copy

of the following documents:

1. MASTER CLASS ACTION COMPLAINT;
2. JOINT CASE MANAGEMENT CONFERENCE STATEMENT; and

3. this PROOF OF SERVICE

in a sealed envelope addressed to all parties on the attache

Dated: July 27, 2009 B

MDL No. 2032, Case No. M:09-cv-02032-MMC

PROOF OF SERVICE
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Gary Merenstein

Attorney at Law

545 Manhattan Drive, #201
Boulder, CO 80303

W. Craig Bashein

John Hurst

BASHEIN & BASHEIN CO. LPA
Terminal Tower, 35th Floor

50 Public Square

Cleveland, OH 44113

Jeff S. Westerman

Sabrina S. Kim

MILBERG LLP

One California Plaza

300 South Grand Avenue Suite 3900
Los Angeles, CA 90071

Michael A. Bowse

BROWNE WOODS & GEORGE
2121 Avenue of the Stars 24th Floor
Los Angeles, CA 90067

Jonathan Shub

Scott A. George
SEEGER WEISS LLP
1515 Market St.
Philadelphia, PA 19102

Richard J. Burke
RICHARD J. BURKE LLC
1010 Market St., Ste. 650
St. Louis, MO 63101

Kenneth A. Wexler

Jennifer Fountain Connolly

S. Melisa Twomey

WEXLER WALLACE LLP

55 W. Monroe Street, Ste. 3300
Chicago, IL 60603

James E. Boulas

Jim Petropouleas

JAMES E. BOULAS CO. LPA
7914 Broadview Road

Broadview Heights, OH 44147-1202

Karen Hanson Riebel

LOCKRIDGE GRINDAL NAUEN
1000 Washington Ave. S., Ste. 2200
Minneapolis, MN 55401

Andrei Rado

Roland Riggs
MILBERG LLP

One Pennsylvania Plaza
New York, NY 10119

Stephen A. Weiss
SEEGER WEISS LLP
One William Street
New York, NY 10004

Michael J. Lotus

Eric C. Brunick

George K. Lang

FREED & WEISS LL.C

111 West Washington St., Ste 1331
Chicago, IL 60602

Jim S. Calton, Jr.
CALTON & CALTON
226 East Broad St.
Eufaula, AL 36072

Gary B. Friedman

Tracy Kitzman

FRIEDMAN LAW GROUP LLP
270 Lafayette Street, 14th Floor
New York, NY 10012
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Jeffry L. Kodroff

Jay S. Cohen

William G. Caldes
SPECTOR ROSEMAN KORDROFF & WILLIS
P.C.

1818 Market St., Ste. 2500
Philadelphia 19103
Michael J. Boni

BONI & ZACK LLC

15 St. Asaphs Road

Bala Cynwyd, PA 19004

James Michael Smith

Phillip A. Bock

Richard Joseph Doherty

BOCK & HATCH LLC

134 N. LaSalle Street, Ste. 1000
Chicago, IL 60602

Nadeem Farugqi

FARUQI & FARUQI, LLP
396 Lexington Ave., 10th Flr.
New York, NY 10017

LAW OFFICE OF KRISHNA B. NARINE, P.C.
2600 Philmont Ave., Ste. 324
Huntingdon Valley, PA 19006

Gary W, Jackson
JACKSON & MCGEE, LLP
521 East Blvd.

Charlotte, NC 28203

William B. Federman

Jennifer F. Sherrill
FEDERMAN & SHERWOOD
10205 N. Pennsylvania
Oklahoma City, OK 73120

Peter L. Masnik
KALIKMAN & MASNIK
30 Washington Ave.
Haddonfield, NJ 08033

Laurence Rosen

Phillip Kim

THE ROSEN LAW FIRM
350 Fifth Ave., Ste. 5508
New York, NY 10118

Jacob A. Goldberg

Stephen E. Connolly

FARUQI & FARUQL LLP
2600 Philmont Ave., Ste. 324
Huntingdon Valley, PA 19006

Marc H. Edelson

EDELSON & ASSOCIATES, LLC
45 West Court St.

Doylestown, PA 18901

SHARP MCQUEEN P.A.
Financial Plaza

6900 College Blvd., Ste. 285
Overland Park, KS 66211

Guri Ademi

Shpetim Ademi

David J. Syrios

ADEMI & OREILLY LLP
3620 East Layton Ave.
Cudahy, WI 53110

Cornelius P. Dukelow

ABINGTON INTELLECTUAL PROPERTY

LAW GROUP, PC
10026-A S. Mingo Road. No. 240
Tulsa, OK 73133
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Michael D Braun

BRAUN LAW GROUP, P.C.

10680 West Pico Boulevard, Suite 280
Los Angeles, CA 90064

D. Richard Black

LAW OFFICE OF D. RICHARD BLACK
283 Howard Ave.

Holland, MI 49424

Thomas M. Hnasko

Kelcey C. Nichols

HINKLE, HENSLEY, SHANOR & MARTIN,
LLP

218 Montezuma

Santa Fe, NM 87501

Paul B. Mengedoth
MENGEDOTH LAW FIRM LLC
14646 N Kierland Blvd., Ste. 140
Scottsdale, AZ 85254

John S. Simcox

SIMCOX AND BARCLAY LLP
170 Jennifer Rd., Ste. 200
Annapolis, MD 21401

Samuel Solomon Deskin

DESKIN LAW FIRM

1020 South Sherbourne Dr., Ste. 204
Los Angeles, CA 90035

Alan L. Kovacs

LAW OFFICE OF ALAN L. KOVACS
2001 Beacon St., Ste. 106

Boston, MA 02135

Paul R. Kiesel, Esq.

Patrick DeBlase, Esq.

Michael C. Eyerly, Esq.

KIESEL BOUCHER LARSON LLP
8648 Wilshire Boulevard

Beverly Hills, CA 90211

Price O. Gielen

NEUBERGER, QUINN, GIELEN, RUBIN &
GIBBER, P.A.

One South St., 27th Flr.

Baltimore, MD 21202
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